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Erie Fence Inc. / Erie, PA
“We have doubled the amount of ornamental this year than what we had done in all of 2007 so far.  The 
seminar was fast paced, informative, fun – the results are increased sales – the team for backup support 
are second to none - a worthwhile valuable experience for our company” – Frieda Donahue

Guier Fence / Kansas City, MO
“I gained excellent product knowledge and great sales tools that can benefit anyone in the industry.  It 
was an overall positive experience that showed some new ways to approach customers, how to be on 
their agenda.  First hand product knowledge that can only be obtained by visiting the manufacturing site.  
- I would recommend it to anyone in the fence world and thank and applaud Ameristar for offering the 
opportunity.” – Aaron Fowler

Abel Fence LLC / Leola, PA & Wilmington, DE
“Ameristar is doing a great job of making a quality product, and your efforts should be recognized in the 
industry for not just being like everyone else.  Being innovative deserves some credit, and without coming 
out there, I might have missed that.” – Thomas Erb

Conyers Fence Company / Conyers, GA
“Montage is the highest margin product we sell.  It makes up for all the chain link we give away.” 
– Debbie McCalvin
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